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                         IPO NOTE 
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Nifty: 14,645  

 

Price Range Rs. 517 - Rs. 518 
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A technology-driven niche player in HFC….  
Home First Finance Company India Limited (HFFC) is a technology driven 
affordable housing finance company that targets first time home buyers in 
low and middle-income groups. Incorporated in 2010, HFFC is backed by 
private equity funds Warburg Pincus (WP), True North and Singapore’s 
sovereign wealth fund GIC. As of September 30, 2020, they had a network of 
70 branches covering over 60 districts in 11 states and a union territory in 
India, with significant presence in urbanized regions of Gujarat, 
Maharashtra, Karnataka and Tamil Nadu. 
 According to CRISIL, the 60 districts in which HFFC has a presence 

accounted for approximately 48% of the affordable housing finance 
market in India in FY19. 

 Housing loans comprised 92.1% of the Gross Loan Assets of HFFC, as of 
September 30, 2020. 

 HFFC's Gross Loan Assets have grown at a CAGR of 63.4% between FY18 
and FY20 and increased from Rs. 1,356 cr as of March 31, 2018, to Rs.  
3,730cr as of September 30, 2020. 

 The company intends to increase the number of branches to 90 by the 
end of FY22. 

 For FY18-20, Net interest income grew at a CAGR of 59% while PAT 

grew by 123% CAGR. In FY20, HFFC reported PAT of Rs.79cr on interest 

income of Rs.355cr.  

 In FY20, the total borrowings were Rs.2,494cr and the interest spread 
was at 4.5%. HFFC reduced average cost of borrowings from 9.8% in 
FY17 to 8.7% in FY20, due to improvement in credit ratings and 
financial performance. 

 During the pandemic, management focused more on improving 

collection efficiency rather than fresh disbursements. This strategy 

meant that, loan disbursements fell by 66.6% in Q2FY21 while 

collection efficiency was at 93% in Q2FY21.   

 At the upper price band of Rs.518, HFFC is available at a P/BV of 3.6x on 
its FY21E BV of Rs. 143.4(annualized), which is fairly priced. In spite of 
short to medium term concerns like COVID-19 and moratorium, we 
expect HFFC to maintain good growth trajectory in affordable housing 
market. We recommend Subscribe with a long term perspective. 

 

Purpose of IPO  
The offer comprises of fresh Issue and an Offer for Sale by the Selling 
Shareholders. The Net Proceeds of the Fresh Issue will be utilized to increase its 
capital base to meet the future capital requirements. The company shall not 
receive any proceeds from the Offer for Sale and each of the Selling Shareholders 
will be entitled to the proceeds of the Offer for Sale. 
 

 

Key Risks 
 Adverse effects of COVID-19 pandemic on business may continue in future. 
 Concentration of business in the states of Gujarat and Maharashtra(60% of 

gross loan assets). 
 Lack of credit histories of customers (32.8% of Gross Loan Assets from 

customers new to credit). 

Peer Valuation 

Company 
MCap (Rs 
cr) 

NII(Rs cr) PAT (Rs cr) RoA (%) RoE (%) BV(Rs) P/E P/BV 

Home First Finance Company  Ltd 4,527 161 79.2 2.7 10.9 106 57 3.6* 

Avas Financiers Ltd 15,233 430 260 3.7 12.6 268 58 7.3 

Issue Details 

Date of Opening 21st January, 2021 

Date of Closing 25th  January , 2021 

Total no. of Shares offered(cr) 2.23 

Post Issue No. of shares (cr) 8.74 

Price Band Rs. 517- 518 

Face Value Rs. 2 

Bid Lot  28 shares 

Minimum application for retail 
(upper price band for 1 lot)  

Rs. 14,504 

Maximum application for retail 
(upper price band for 13 lot) 

Rs. 1,88,552 

Listing BSE & NSE 

Lead Manager 
Axis Capital, Credit Suisse, 
ICICI Securities Ltd. Kotak 
Mahindra Capital Co.Ltd 

Registrars   KFintech Pvt Ltd. 

Issue size  (upper price) Rs. Cr 

Fresh Issue 265.0 

OFS 888.7 

Total Issue 1,153.7 

Shareholding (%) Pre Issue Post Issue  

Promoters  52.9 33.7 

Others 47.1 66.3 

Total 100 100 

Issue structure Allocation % Size  Rs.cr 

Retail 35 404 

Non -Institutional 15 173 

QIB 50 577 

Total  100 1,153.7 

Y.E March (Rs cr) FY19 FY20 H1FY21 

NII 105 161 96 

Growth (%)  65 53 - 

NIM (%) 5.4 5.1 2.4 

PAT Adj 45.2 79.2 53 

Growth (%) 183 75 - 

EPS 5.2 9.1 12.1* 

P/E (x) 100 57 43* 

P/BV (x) 8.7 4.8 3.6* 

RoE (%) 10.7 10.9       14.8* 

RoA (%) 2.4 2.7 1.5 

*Annualised 

 

 

 

 

 

 

  

    Source: Geojit Research, Bloomberg; Valuations of HFFC are based on upper end of the price band, Financials as per FY20;*Annualized to FY21  
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Company Description 
 

 

Business operation 
HFFC primarily offers customers housing loans for the purchase or construction of homes, which comprised 92.1% of the Gross Loan 
Assets, as of September 30, 2020. They also offer other loans comprising loans against property, developer finance loans and loans for 
purchase of commercial property. 
HFFC categorizes its branches into large branches, mid-sized branches and small branches, on the basis of the Gross Loan Assets of each 
branch. As of September 30, 2020, they had 21 large branches operating with average Gross Loan Assets of Rs.104.9cr, 21 mid-sized 
branches operating with average Gross Loan Assets of Rs.50.8cr, and 28 small branches operating with average Gross Loan Assets of 
Rs.16.4cr. 
The branches typically comprise three to four relationship managers, two customer service managers and one branch manager. The 
relationship managers are responsible for business development and enrolling diverse origination channels, sales, capture customer 
information and collections. They visit a customer’s home and place of work to verify and record customer related information and are 
responsible for collections from their branch portfolio. The customer service managers are responsible for counselling customers, 
disbursals, cross selling and customer service functions. They educate a customer on the loan process and documentation required. They 
also manage relationships with builders and customers during the disbursal process. They act as the initial point of contact for any 
customer complaints or queries. The branch managers are responsible for the overall functioning of the branch and act as the CEO of the 
branch. They oversee functions such as business development, sales, our processes, collections and handle escalations in builder and 
customer service functions. 

A niche player targeting first time home buyers 
HFFC targets first time home buyers in low and middle-income groups who find it difficult to disrupt their work routines to apply for a 
loan and comprehend the terms of a loan transaction. The front-end teams assess all sources of a customer’s income and guide them on 
aspects of obtaining financing. They also review documents relating to assets of the customer such as property deeds, life insurance 
policies, vehicle ownership and business ownership for the purpose of credit evaluation. They have set up a paperless process to onboard 
customers efficiently and the managers’ conduct home and workplace visits. They send regular updates to customers on the status of their 
loan applications and remind them of their payment schedules through automated calls and text messages. 

The Government’s scheme to provide housing for all by 2022 and various steps taken to implement it are expected to boost sales of 
affordable and low-cost housing units. This is expected to, consequently, increase the demand for loans. Under the “Housing for All” 
mission, the Government has introduced credit-linked subsidy scheme (“CLSS”) as a demand-side intervention in order to expand 
institutional credit flow and meet the urban demand. This move is expected to boost the loan disbursements over the coming fiscals. 
Individuals belonging to the economically weaker sections (“EWS”) and the low income group (“LIG”) seeking housing loans from primary 
lending institutions (“PLIs”), including banks and HFCs, are eligible to avail benefits under the scheme. The subsidy will be provided on 
home loans for eligible urban population to acquire and construct houses. For loans of up to Rs.0.6 million for EWS and LIG beneficiaries, 
the interest subsidy has been fixed at 6.5% for eligible borrowers buying a home of up to 60 sq. m carpet area. 

Diversified Sourcing Channels 
According to the CRISIL Report, the 60 districts in the 11 states and union territory in which HFFC present accounted for approximately 
48% of the affordable housing finance market in India during FY19 and have a high per capita income with rising levels of urbanization. 
They utilize a diverse range of lead sourcing channels such as connectors, architects, contractors, affordable housing developers, in 
addition to conducting loan camps and micro marketing activities, and utilizing employee and customer referrals and branch walk-in 
customers.  

Connectors are third-parties who provide them with customer leads on a commission basis paid only when a loan is disbursed and they do 
not assist in the loan application process. The connectors are generally individuals such as insurance agents, tax practitioners and local 
shopkeepers. The network of connectors has increased from over 470 active connectors as of March 31, 2018 to over 800 active 
connectors as of September 30, 2020, and HFFC manages their leads effectively through the connector application. For the six months 
ended September 30, 2020 and the financial year 2020, HFFC sanctioned 2,591 and 15,591 loans on account of leads generated through 
887 and 2,553 connectors, respectively. They have also entered into arrangements with certain digital lead aggregators and other digital 
players within the housing and real estate ecosystem, which helps HFFC source leads with embedded customer data. 
 

Home First Finance Company India Limited (HFFC) is a technology driven affordable housing finance company that targets first time 
home buyers in low and middle-income groups. Incorporated in 2010, HFFC serves salaried and self-employed customers. Salaried 
customers account for 73.1% of the Gross Loan Assets and self-employed customers account for 25.0% of Gross Loan Assets, as of 
September 30, 2020. They serviced 44,796 active loan accounts, as of September 30, 2020. HFFC also offers other types of loans 
comprising loans against property, developer finance loans and loans for purchase of commercial property, which comprised 5.1%, 1.9% 
and 0.9% of the Gross Loan Assets, as of September 30, 2020, respectively. As of the same date, 32.8% of the Gross Loan Assets were 
from customers who were new to credit. The average ticket size of the housing loans was Rs.10lakhs, with an average loan-to-value on 
Gross Loan Assets of 48.8%, as of September 30, 2020. They had a network of 70 branches covering over 60 districts in 11 states and a 
union territory in India, with a significant presence in urbanized regions of Gujarat, Maharashtra, Karnataka and Tamil Nadu. They 
utilize a diverse range of lead sourcing channels such as connectors, architects, contractors, affordable housing developers, in addition to 
conducting loan camps and micro marketing activities, and utilizing employee and customer referrals and branch walk-in customers. 
They leveraged technology in processing loan applications, managing customer experience and risk management. 
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Source: RHP, Geojit Research 

Customer base and customer service 
HFFC serviced 44,796 active loan accounts as of September 30, 2020. Customers are from the low and middle-income groups. The salaried 
customers are typically employed by small firms or work in junior positions in larger companies, while the self-employed customers are 
generally small business owners. The company tries to understand the formal and informal income sources of such customers as well as 
that of their family members, stability of their employment, savings capacity and repayment track record with their formal and informal 
borrowings to take an informed decision to approve or decline a housing loan after collating all customer information in the database. The 
front-end teams visit a customer’s residence and workplace and gather detailed information to enable them to make right decision on 
several parameters, including the size of the loan. They have set up a centralized data science backed underwriting process. The 
underlying collateral for a loan is the property towards which the loan is provided. The security for loans is created either through an 
equitable mortgage by way of deposit of title deeds or a registered mortgage of immovable property. 

  
Source: RHP, Geojit Research 

Technology driven with Scalable Operating Model 
HFFC leveraged technology in processing loan applications, managing customer experience and risk management. They have developed a 
paperless process to onboard customers efficiently. The front-end teams appraise customers by conducting home and workplace visits 
and ensure minimal disruption to a customer’s daily routine. They offer mobility solutions through dedicated mobile applications for the 
customers to enable quick and transparent loan related transactions. They have an integrated customer relationship management and 
loan management system set up on a leading cloud based customer relationship platform providing them with a holistic view of all the 
customers. They utilize proprietary machine learning customer scoring models to assist them with the centralized credit underwriting 
process, which has led to consistent and accurate credit evaluation with quick turnaround times. During the six months ended 
September 30, 2020 and the last three financial years, they invested Rs.20.1cr in the information technology systems. They use a 
data lake, to store the data from all the different applications. This expedites data consolidation, visualization, machine learning model 
development, and model implementation. The data lake also facilitates detailed analytics leading to better operational decisions. 

The information technology systems allow them to leverage economies of scale to increase productivity and reduce turnaround times and 
transaction costs. The systems are designed to facilitate a sanction within an average turn-around-time of 48 hours, which they 
calculate from the time HFFC collate all customer information in the database to the sanctioning of the loan. 
The technology platforms enable HFFC to digitally capture over 100 data points of a customer such as photographs, videos, scanned 
collateral documents, taxation documents and vehicle ownership details from the inception of the lead. They have also entered into 
arrangements with third party database service providers through which they obtain additional information of customers. The integration 
of such data helps them derive a holistic view of the customers, carry out fraud checks and effectively assess the credit worthiness of 

41%

25%

9%

9%

5%

4%

3%

2% 1% 1%
1%

Area-wise percentage of Gross Loan Assets(%) Gujarat

Maharashtra

Tamil Nadu

Karnataka

Rajasthan

Telangana

Madhya Pradesh

Uttar Pradesh

National Capital
Region and Haryana
Chhattisgarh

Andhra Pradesh

0%

20%

40%

60%

0.7% 2.3% 2.1% 4.3% 7.7% 9.3%

18.5%

55.1%

Diversified lead generation channels- FY20(%)

68.5 72.7 74.5 74.4 74.4 74.6

31.5 27.3 25.5 25.5 25.6 25.4

FY17 FY18 FY19 FY20 H1FY20 H1FY21

Customer base(%)

Salaried Loan accounts Self employed Loan accounts

49.8 48.1 45.8 41.8 44.1 40.4

50.2 51.9 54.2 58.2 55.9 59.6

FY17 FY18 FY19 FY20 H1FY20 H1FY21

Customers with credit history&New to credit(%)

New to Credit loan accounts Customers with credit history



 

 

www.geojit.com 

customers. Further, they utilize proprietary machine learning and customer scoring models to assist them with the credit assessment 
process. All the financed properties are geo-tagged and they use a machine learning backed property price predictor, which has helped 
them reduce the turnaround time for approving loans, as well as achieve a higher accuracy in determining the loan-to-value ratio.  

Healthy trend of bounce rate 
As part of the credit policy, they limit the exposure to properties that are under construction, which they believe helps in maintaining the 
asset quality. As of September 30, 2020, completed homes comprised 89.0% of the Gross Loan Assets, while properties under construction 
accounted for 11.0% of the Gross Loan Assets. The robust underwriting and loan approval process have helped them reduce bounce rates 
from 14.1% for the first quarter of the financial year 2018 to 10.5% for the fourth quarter of the financial year 2020. 
Due to COVID-19, HFFC witnessed an increase in bounce rate from 10.5% in Q4FY20 to 28.3% in Q2FY21. The company imposed more 
stringent credit guidelines further strengthening the underwriting process keeping in mind the COVID-19 environment for new customers 
as well as existing customers for already approved loans. 

 
Source: RHP, Geojit Research 

Diversified funding profile 
As of September 30, 2020, the total borrowings (including debt securities) were Rs2,636.6cr. They typically obtain long-term funding from 
a variety of sources including private and public sector banks, the NHB and through assignment transactions. According to the CRISIL 
Report, they had the highest share of NHB refinance (26%) among the peers in the borrowing mix as of March 31, 2020. To diversify 
sources of capital, HFFC seeks to obtain funding through the issuance of non-convertible debentures and external commercial borrowings. 
They also intend to continue to further increase the lender base, which has grown from 10 as of March 31, 2017 to 17 as of September 30, 
2020. They have been able to reduce average cost of borrowings (excluding assignments) from 9.8% as of March 31, 2017 to 8.7% as of 
March 31, 2020, due to factors including an improvement in the credit ratings and the financial performance. 
They have improved the credit ratings from ‘CARE A-’ as of March 31, 2017 to ‘CARE A+’ as of September 30, 2020 and also currently have 
an A+ (stable) rating from ICRA Limited. 

Challenges posed by the COVID-19 Pandemic 
COVID-19 Pandemic has resulted in slowing down of disbursements by the company from Rs885.8cr for the six months ended 
September 30, 2019 to Rs.295.9cr for the six months ended September 30, 2020. HFFC also witnessed an increase in bounce rate from 
10.5% during the last quarter of the financial year 2020 to 28.3% during the second quarter of the financial year 2021. 

Moratorium: To alleviate the impact of COVID-19, the RBI has issued guidelines relating to COVID-19 regulatory package dated March 27, 
2020 in accordance therewith, providing moratorium of three months on the payment of all principal amounts and interest falling due 
between March 1, 2020 and May 31, 2020. 

 
 

Source: RHP, Geojit Research 
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Further, by way of its circular dated May 23, 2020, the RBI extended the moratorium on loan instalments by another three months, i.e., 
from June 1, 2020 to August 31, 2020. Accordingly, HFFC granted the moratorium option to certain of the customers for the period 
between March 1, 2020 and August 31, 2020. Moratorium was granted by them to 12,525 customers valued at Rs.41.6cr, as of September 
30, 2020, to be repaid by the borrowers over a 12-month, 24-month or 36-month period. Separate moratorium accounts were created for 
each customer who availed a moratorium to keep track of repayment of the moratorium amount. This also enables customers to fully clear 
the moratorium payments if they prefer, instead of carrying the amount through the balance tenure of their original loan. 
The total provisions recognized by HFFC towards the impact of COVID-19 on the financial assets are Rs.15.9cr (Rs. 9cr for the six 
months ended September 30, 2020 and 6.9cr for the financial year 2020).  

Financial Performance… 

  
Source: RHP, Geojit Research 

HFFC has experienced considerable growth in recent years and they have significantly expanded our operations and branch network. The 
total income grew from Rs.134.2cr for FY18 to Rs.419.7cr for FY20 and was Rs.243.2cr for the six months ended September 30, 2020, 
while the profit after tax grew from Rs.16cr for FY18 to Rs.79.2cr for FY20 and was Rs.52.9cr for the six months ended September 30, 
2020. The Gross Loan Assets grew from Rs. 1,355.9cr as of March 31, 2018 to Rs.3,730.cr as of September 30, 2020 and the number of the 
branches has grown from 42 to 70 during the same period. As of September 30, 2020, thee CRAR in accordance with restated Ind AS 
financial information was 51.7%, with Tier I capital comprising 50.4% and Tier II capital comprising 1.3%. 

 
 

Source: RHP, Geojit Research 

Industry Outlook  
 

The Indian housing finance market witnessed a healthy growth in housing loan outstanding of approximately 16% over FY 2015 to 2020 
owing to a rise in disposable income, healthy demand and a greater number of players entering the segment. The credit outstanding of 
HFCs accounted for 39% of the 18.7 trillion housing finance market, as of March 2019 which was a decline from 41% in 2018.  However, 
over the years, HFCs have been able to increase their market share. Moreover, in terms of disbursement, the share of HFCs has increased 
from 37% in FY 2015 to 45% in FY 2019.  

Market Share of Various Players in the Housing Finance 
Housing Finance companies have the highest market share compared to other lending institutions while public sector banks lead in terms 
of value. The rise in market share in terms of value can be attributed to the rising focus of HFCs on lower ticket size loans and their 
relatively stronger market presence in this category compared to banks.  

It is estimated that housing loans account for approximately 60% of the HFCs’ total loan portfolio. In comparison with the asset quality in 
housing loans of all financiers, the asset quality of loans extended by HFCs is better with 1.8% of gross non-performing assets (“GNPAs”) 
as a proportion of advances in the housing loan segment, and 3.3% of GNPAs in the LAP segment, as of March 2019. The affordable 
housing loan segment grew at a CAGR of approx. 12% from FY 2015-2020 and is expected to grow at a CAGR of 6-7% (YoY) in FY 2021 
and 9-10% over FY 2020-23 owing to expected economic recovery, favorable government and regulatory support and increase in finance 
penetration.  
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Source: RHP, Geojit Research 

Based on the home loans outstanding in the affordable housing segment, the top 15 states account for over 90% of the market size in this 
segment for Fiscal 2019. Maharashtra tops the list with the highest share of 19%, followed by Gujarat (10%). The overall GNPA ratio in the 
affordable housing segment was 2.4% as of March 2019. Madhya Pradesh had the highest GNPA ratio of 4.6% as of Fiscal 2019, followed 
by Punjab (4.0%). 

  
Source: RHP, Geojit Research 

Impact of COVID 
Growth in the total housing loan outstanding declined in FY2019 and 20 due to slow growth of HFCs post  the IL&FS default and the 
economic slowdown. The COVID-19 pandemic has further intensified the issues due to the nationwide lockdown creating a cascading 
impact on the construction activity. However, collections in the housing finance segment which had reduced to 70-75% due to COVID, 
rebounded to 85-90% in July and August increasing the collection efficiency. 

Promoter and promoter group 
The Company was founded by Jaithirth Rao, P. S. Jayakumar and Manoj Viswanathan. True North Fund V LLP and Aether (Mauritius) 
Limited are the Promoters of the Company. Promoters hold an aggregate of 43,480,894 Equity Shares, comprising 52.85% of the pre-Offer 
issued, subscribed and paid-up Equity Share capital of the company. Further, Bessemer and Orange Clove Investments B.V. (an affiliate of 
Warburg Pincus, a global private equity investor), has acquired a stake in the Company.  

Brief Biographies of Directors 

 Deepak Satwalekar is the Chairman and Independent Director of the Company. Previously, he was associated with Housing 
Development Finance Corporation Limited and HDFC Standard Life Insurance Company Limited  

 Sakti Prasad Ghosh is an Independent Director of the Company.  
 Sujatha Venkatramanan is an Independent Director of the Company.  
 Divya Sehgal is a Nominee Director. Currently, he is associated with True North Managers LLP as a partner. 
 Maninder Singh Juneja is a Nominee Director. Currently, he is associated with True North Managers LLP as a partner. 
 Rajagopalan Santhanam is a Nominee Director. Currently, he is associated with True North Managers LLP as managing director. 
 Vishal Vijay Gupta is a Nominee Director. Currently, he is associated with Bessemer Venture Partners India Investors Private 

Limited as the managing director. 
 Narendra Ostawal is a Nominee Director of the Company. He is associated with Warburg Pincus India Private Limited since 2007 

where he currently holds the position of Managing Director. 
 Manoj Viswanathan is a Managing Director and the Chief Executive Officer of the Company. Previously, he was associated with 

Computer Garage Private Limited, Asian Paints India Limited, Citibank and CitiFinancial Consumer Finance India Limited as vice 
president of personal loans.  
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Standalone Financials 
 
Profit & Loss Account                                                       Balance Sheet 
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Y.E March (Rscr) FY18 FY19 FY20 H1FY21  

Liabilities 
   

 

Capital 
10 13 16 16 

Reserves & Surplus 
315 510 918 973 

Deposits 
0 0 0 0 

Borrowings 
1,020 1,926 2,494 2,637 

Provision & Other 
liabilities 20 33 52 97 
Total Liabilities 

1,365 2,482 3,480 3,722 
Assets 

    
Fixed Assets 

11 17 20 17 
Investments 

5.0 129.0 211.3 303.7 
Advances 

1,309 2,135 3,014 2,972 
Other Assets 

4 6 10 7 
Cash & Balances 

30 192 222 421 
Def. Tax Assets 

7 4 2 2 
Total Assets 

1,365 2,482 3,480 3,722 
BVPS 

39.7 63.8 111 143.4 
     

 
   

 

 
   

 

 
   

 

Y.E March (Rscr) FY18 FY19 FY20 H1FY21 

Interest Income 130 232 355 207 

Interest Expense 66 127 194 111 

Net Interest Income 64 105 161 96 

% change - 65 53 - 

Non-Interest Income 4 39 65 36 

Operating Income 68 144 226 132 

Pre-Prov.Profit 27 73 124 87 

Provisions 3 7 17 16 

PBT 24.3 65.2 107.3 70.4 

Tax 8 20 28 17 

Tax Rate% 34 31 26 25 

Reported PAT 16 45.2 79.2 53 

Adj. - - - - 

Adj. PAT 16 45.2 79.2 53 

% change - 183 75 - 

No. of shares (cr) 8.2 8.2 8.2 8.74 

Adj EPS (Rs) 2 5.5 9.7 12.1* 

% Change  183 75 - 

*Annualized     

Y.E March  FY18 FY19 FY20 H1FY21 

Per share data (Rs)      

EPS 2.0 5.5 9.7 12.0* 

BV 39.7 63.8 106.8 143.4 

ABV 36.5 62.2 111 141.3 

Spread (%)     

NIM 5.3 5.4 5.1 2.4 

Yield on Loans 12.1 13.2 13.2 15.4 

Cost of Borrowing 7.7 8.5 8.7 4.3 

Interest Spread 4.4 4.7 4.5 2.2 

Capital (%)     

CRAR 43 39 49 52 

Tier I 42 38 48 50 

Tier II 0.8 0.8 1.3 1.3 

Asset Quality %     

GNPA 0.6 0.7 0.8 0.7 

NNPA 0.4 0.5 0.6 0.5 

Return Ratios (%)     

RoE 4.9 10.7 10.9 5.6 

RoA 1.2 2.4 2.7 1.5 

Valuations (x)     

P/E (x) 266 94 54 43* 

P/BV (x) 13.1 8.1 4.8 3.6* 

P/ABV (x) 
14.2 8.3 4.7 

3.6* 
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General Disclosures and Disclaimers 
CERTIFICATION 

We, Rajeev .T and Mithun T Joseph, author(s) of this Report, hereby certify that all the views expressed in this research report reflect my personal views 
about any or all of the subject issuer or securities. This report has been prepared by the Research Team of Geojit Financial Services Limited, hereinafter 
referred to as Geojit. 

COMPANY OVERVIEW 

Geojit Financial Services Limited (hereinafter Geojit), a publically listed company, is engaged in services of retail broking, depository services, portfolio 
management and marketing investment products including mutual funds, insurance and properties. Geojit is a SEBI registered Research Entity and as such 
prepares and shares research data and reports periodically with clients, investors, stake holders and general public in compliance with Securities and 
Exchange Board of India Act, 1992, Securities And Exchange Board Of India (Research Analysts) Regulations, 2014 and/or any other applicable directives, 
instructions or guidelines issued by the Regulators from time to time. 

DISTRIBUTION OF REPORTS 

This document is not for public distribution and has been furnished to you solely for your information and must not be reproduced or redistributed to any 
other person. Geojit will not treat the recipients of this report as clients by virtue of their receiving this report.  

GENERAL REPRESENTATION 

The research reports do not constitute an offer or solicitation for the purchase or sale of any financial instruments, inducements, promise, guarantee, 
warranty, or as an official confirmation of any transaction or contractual obligations of any kind. This report is provided for assistance only and is not 
intended to be and must not alone be taken as the basis for an investment decision. The information contained herein is from publicly available data or other 
sources believed to be reliable, but we do not represent that it is accurate or complete and it should not be relied on as such. We have also reviewed the 
research report for any untrue statements of material facts or any false or misleading information. While we endeavor to update on a reasonable basis the 
information discussed in this material, there may be regulatory, compliance, or other reasons that prevent us from doing so.  

RISK DISCLOSURE 

Geojit and/or its Affiliates and its officers, directors and employees including the analyst/authors shall not be in any way be responsible for any loss or 
damage that may arise to any person from any inadvertent error in the information contained in this report. Investors may lose his/her entire investment 
under certain market conditions so before acting on any advice or recommendation in these material, investors should consider whether it is suitable for 
their particular circumstances and, if necessary, seek professional advice. This report does not take into account the specific investment objectives, financial 
situation/circumstances and the particular needs of any specific person who may receive this document. The user assumes the entire risk of any use made of 
this information. Each recipient of this report should make such investigation as it deems necessary to arrive at an independent evaluation of an investment 
in the securities of companies referred to in this report (including the merits and risks involved). The price, volume and income of the investments referred to 
in this report may fluctuate and investors may realize losses that may exceed their original capital. 

FUNDAMENTAL DISCLAIMER 

We have prepared this report based on information believed to be reliable. The recommendations herein are based on 12 month horizon, unless otherwise 
specified. The investment ratings are on absolute positive/negative return basis. It is possible that due to volatile price fluctuation in the near to medium 
term, there could be a temporary mismatch to rating. For reasons of valuations/return/lack of clarity/event we may revisit rating at appropriate time. The 
stocks always carry the risk of being upgraded to buy or downgraded to a hold, reduce or sell. The opinions expressed are subject to change but we have no 
obligation to tell our clients when our opinions or recommendations change. This report is non-inclusive and does not consider all the information that the 
recipients may consider material to investments. This report is issued by Geojit without any liability/undertaking/commitment on the part of itself or anyof 
its entities. We may have issued or may issue on the companies covered herein, reports, recommendations or information which is contrary to those 
contained in this report. 

The projections and forecasts described in this report should be evaluated keeping in mind the fact that these are based on estimates and assumptions and 
will vary from actual results over a period of time. The actual performance of the companies represented in the report may vary from those projected. These 
are not scientifically proven to guarantee certain intended results and hence, are not published as a warranty and do not carry any evidentiary value 
whatsoever. These are not to be relied on in or as contractual, legal or tax advice. Prospective investors and others are cautioned that any forward-looking 
statements are not predictions and may be subject to change without notice.   

 

JURISDICTION 

The securities described herein may not be eligible for sale in all jurisdictions or to all categories of investors. The countries in which the companies 
mentioned in this report are organized may have restrictions on investments, voting rights or dealings in securities by nationals of other countries. 
Distributing/taking/sending/dispatching/transmitting this document in certain foreign jurisdictions may be restricted by law, and persons into whose 
possession this document comes should inform themselves about, and observe any such restrictions. Failure to comply with this restriction may constitute a 
violation of any foreign jurisdiction laws. Foreign currencies denominated securities are subject to fluctuations in exchange rates that could have an adverse 
effect on the value or price of or income derived from the investment. Investors in securities such as ADRs, the value of which are influenced by foreign 
currencies effectively assume currency risk. 

 

 

REGULATORY DISCLOSURES: 

Geojit’s Associates consists of privately held companies such as Geojit Technologies Private Limited (GTPL- Software Solutions provider), Geojit Credits 
Private Limited (GCPL- NBFC Services provider), Geojit Investment Services Limited (GISL- Corporate Agent for Insurance products), Geojit Financial 
Management Services Private Limited (GFMSL) &Geojit Financial Distribution Private Limited (GFDPL), (Distributors of Insurance and MF Units).In the 
context of the SEBI Regulations on Research Analysts (2014), Geojit affirms that we are a SEBI registered Research Entity and in the course of our business as 
a stock market intermediary, we issue research reports /research analysis etc that are prepared by our Research Analysts. We also affirm and undertake that 
no disciplinary action has been taken against us or our Analysts in connection with our business activities.   

In compliance with the above mentioned SEBI Regulations, the following additional disclosures are also provided which may be considered by the reader 
before making an investment decision:  

1.  Disclosures regarding Ownership*:    

Geojit confirms that: 
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Geojit Financial Services Ltd. (formerly known as Geojit BNP Paribas Financial Services Ltd.), Registered Office: 34/659-P, Civil Line Road, Padivattom, Kochi-
682024, Kerala, India. Phone: +91 484-2901000, Website: www.geojit.com. For investor queries: customercare@geojit.com, For grievances: 
grievances@geojit.com, For compliance officer: compliance@geojit.com. 

Corporate Identity Number: L67120KL1994PLC008403, SEBI Stock Broker Registration No INZ000104737, Research Entity SEBI Reg No: INH200000345, 
Investment Adviser SEBI Reg No: INA200002817, Portfolio Manager: INP000003203, Depository Participant: IN-DP-325-2017, ARN Regn.Nos:0098, IRDA 
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(i) It/its associates have no financial interest or any other material conflict in relation to the subject company (ies) covered herein. 
(ii) It/its associates have no actual beneficial ownership greater than 1% in relation to the subject company (ies) covered herein. 

Further, the Analyst confirms that: 
(i) he, his associates and his relatives have no financial interest in the subject company (ies) covered herein, and they have no other material conflict in the 

subject company. 
(ii) he, his associates and his relatives have no actual/beneficial ownership greater than 1% in the subject company covered  

2.  Disclosures regarding Compensation:   

During the past 12 months, Geojit or its Associates: 

(a) Have not  received any compensation from the subject company; (b) Have not managed or co-managed public offering of securities for the subject 
company  (c) Have not * received any compensation for investment banking or merchant banking or brokerage services from the subject company. (d) Have 
not received any compensation for products or services other than investment banking or merchant banking or brokerage services from the subject company  
(e) Have not received any compensation or other benefits from the subject company or third party in connection with the research report (f)  The subject 
company is / was not a client during twelve months preceding the date of distribution of the research report.   

3. Disclosure by Geojit regarding the compensation paid to its Research Analyst: 

Geojit hereby confirms that no part of the compensation paid to the persons employed by it as Research Analysts is based on any specific brokerage services 
or transactions pertaining to trading in securities of companies contained in the Research Reports. 

4.  Disclosure regarding the Research Analyst’s connection with the subject company: 

It is affirmed that we, Rajeev.T and Mithun T Joseph, Research Analyst(s) of Geojit have not served as an officer, director or employee of the subject company  

5.  Disclosure regarding Market Making activity: 

Neither Geojit/its Analysts have engaged in market making activities for the subject company. 

Please ensure that you have read the “Risk Disclosure Documents for Capital Market and Derivatives Segments” as prescribed by the Securities and 
Exchange Board of India before investing. 
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